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Partnership between Siemens and Citi to allow preferred suppliers to enter a program to sell receivables to Citi.
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Once receivables are “approved” by Siemens, suppliers have the ability to access cash on their receivables
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The Supplier gets short term funding on full-value of approved payment;
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without recourse
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at favorable rates, based on Siemens’s credit rating
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without using your own credit lines, and
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without paying high discount costs to factoring companies
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off-balance sheet funding solution
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Citi takes payment risk on Siemens
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Not mandatory for Suppliers to be customers of Citi or open any accounts
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Asset Based HlINES @I IRl Trade Credit Supply Chain
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Premium based on the

High cost, up to High cost, up to High cost, up to Supplier and Buyer Low cost, usually <=
Financing Pricing PBOC+30% PBOC+30% PBOC+30% Risk PBOC 1 yr Loan Rate
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Improves Commercial
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Citi Solution via CitiConnect i#id CitiConnect {11 iEfiff th T %
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Payment on due date
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Raise request for finance
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CitiConnect”

Web-Enabled Financial Services

1)

SUPPLIER sends goods &
invoice to Siemens
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Siemens confirms shipment and
uploads payment date / Invoice
file to CITI.
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SUPPLIER raise request for
finance online to CITI (This step
has auto finance and manual
finance two options. Most of the
finance is done automatically)
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CITl advance fund to
SUPPLIER.
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Siemens proceed payment on
due date.
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~ <4 CitiConnect for Trade Platform
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100% ownership of Supply Chain Finance platform enable Citi to have control over enhancements among other benefits.

CitiConnect for Trade F& CitiConnect for Trade Platform
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Key Benefits:
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Offers visibility of approved payments
and their timing
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Allows better cash flow planning.
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FI|Excel.

Provides clear invoice information easily
downloadable to excel.
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Provides transparent & exact financing
charges.
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Works over the web — no need for
instalment




Summary of Citi Supply Chain Finance Benefits{¢ i {1t i 5 gl 55 1 4 4b

Cost Saving on Finance Cost™i £Jfit ¥5 i 4

® Leverage Buyer’s credibility to reduce finance cost
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* Accelerate AR turnaround time g S ik 2k i i

® Access to cheap non-recourse funding 35518 & 1 «
TIERN T4

Receivables Management Services M K 2k
B R 55

® Flexible access to funding and improved cash
flow forecasting RiGHIRELTE 73, &I
AT P

® Visibility into Siemens’s payment status that
allows more timely and efficient problem
resolution SiemensffFCIRAERI T, FE4L T
55 RIS SRR AR R T S

Stability of Supply Chain & 4t 5 55 f2 & P

® Suppliers can manage invoice/payment
information through whole payment cycleftt i i 7]
LU TS B ST R G0 B AN SR B

® Opportunity to strengthen your strategic
relationship with Siemens
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Business Efficiency#z s 48 2K
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* Automatic deposit of funds [ Z 771 %5 4=

* \Works over the webif i B I Wiz /E
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IRS Circular 230 Disclosure: Citigroup Inc. and its affiliates do not provide tax or legal advice. Any discussion of tax matters in these materials (i) is not intended or written to be used, and cannot be used or
relied upon, by you for the purpose of avoiding any tax penalties and (ii) may have been written in connection with the "promotion or marketing" of any transaction contemplated hereby ("Transaction").
Accordingly, you should seek advice based on your particular circumstances from an independent tax advisor.

Any terms set forth herein are intended for discussion purposes only and are subject to the final terms as set forth in separate definitive written agreements. This presentation is not a commitment to lend, syndicate a
financing, underwrite or purchase securities, or commit capital nor does it obligate us to enter into such a commitment, nor are we acting as a fiduciary to you. By accepting this presentation, subject to applicable law or
regulation, you agree to keep confidential the information contained herein and the existence of and proposed terms for any Transaction.

Prior to entering into any Transaction, you should determine, without reliance upon us or our affiliates, the economic risks and merits (and independently determine that you are able to assume these risks) as well as the legal,
tax and accounting characterizations and consequences of any such Transaction. In this regard, by accepting this presentation, you acknowledge that (a) we are not in the business of providing (and you are not relying on us
for) legal, tax or accounting advice, (b) there may be legal, tax or accounting risks associated with any Transaction, (c) you should receive (and rely on) separate and qualified legal, tax and accounting advice and (d) you
should apprise senior management in your organization as to such legal, tax and accounting advice (and any risks associated with any Transaction) and our disclaimer as to these matters. By acceptance of these materials,
you and we hereby agree that from the commencement of discussions with respect to any Transaction, and notwithstanding any other provision in this presentation, we hereby confirm that no participant in any Transaction
shall be limited from disclosing the U.S. tax treatment or U.S. tax structure of such Transaction.

We are required to obtain, verify and record certain information that identifies each entity that enters into a formal business relationship with us. We will ask for your complete name, street address, and taxpayer ID number.
We may also request corporate formation documents, or other forms of identification, to verify information provided.

Any prices or levels contained herein are preliminary and indicative only and do not represent bids or offers. These indications are provided solely for your information and consideration, are subject to change at any time
without notice and are not intended as a solicitation with respect to the purchase or sale of any instrument. The information contained in this presentation may include results of analyses from a quantitative model which
represent potential future events that may or may not be realized, and is not a complete analysis of every material fact representing any product. Any estimates included herein constitute our judgment as of the date hereof
and are subject to change without any notice. We and/or our affiliates may make a market in these instruments for our customers and for our own account. Accordingly, we may have a position in any such instrument at any
time.

Although this material may contain publicly available information about Citi corporate bond research, fixed income strategy or economic and market analysis, Citi policy (i) prohibits employees from offering, directly or indirectly,
a favorable or negative research opinion or offering to change an opinion as consideration or inducement for the receipt of business or for compensation; and (ii) prohibits analysts from being compensated for specific
recommendations or views contained in research reports. So as to reduce the potential for conflicts of interest, as well as to reduce any appearance of conflicts of interest, Citi has enacted policies and procedures designed to
limit communications between its investment banking and research personnel to specifically prescribed circumstances.

© 2014 Citibank, N.A. All rights reserved. Citi and Citi and Arc Design are trademarks and service marks of Citigroup Inc. or its affiliates and are used and registered throughout the world.

Citi believes that sustainability is good business practice. We work closely with our clients, peer financial institutions, NGOs and other partners to finance solutions to climate change, develop industry standards, reduce our
own environmental footprint, and engage with stakeholders to advance shared learning and solutions. Highlights of Citi’s unique role in promoting sustainability include: (a) releasing in 2007 a Climate Change Position
Statement, the first US financial institution to do so; (b) targeting $50 billion over 10 years to address global climate change: includes significant increases in investment and financing of renewable energy, clean technology,
and other carbon-emission reduction activities; (c) committing to an absolute reduction in GHG emissions of all Citi owned and leased properties around the world by 10% by 2011; (d) purchasing more than 234,000 MWh of
carbon neutral power for our operations over the last three years; (e) establishing in 2008 the Carbon Principles; a framework for banks and their U.S. power clients to evaluate and address carbon risks in the financing of
electric power projects; (f) producing equity research related to climate issues that helps to inform investors on risks and opportunities associated with the issue; and (g) engaging with a broad range of stakeholders on the
issue of climate change to help advance understanding and solutions.

Citi works with its clients in greenhouse gas intensive industries to evaluate emerging risks from climate change and, where appropriate, to mitigate those risks.

efficiency, renewable energy and mitigation



