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Siemens Limited Reports results for Q1 FY 2027
Revenue up 14.8%; PAT at INR 343 crore

April — June 2026 Quarter Performance

e New Orders rose 16.5%, at INR 6,328 crore

e Revenue rose 14.8%, at INR 4,714 crore
Order Backlog grew 9.6%, at INR 46,670 crore

Profit from Operations at 7.6% due to higher commodity prices and depreciating INR

Consolidated Financials (continuing operations)

Particulars Quarter ended

(INR crore, unless otherwise stated) June 2026 June 2025
New Orders 6,328 5,431
Revenue from Operations 4,714 4,108
Profit from Operations 356 452
Profit from Operations (% of Revenue) 7.6 11.0
Profit after Tax 343 422
EPS (INR per share) 9.64 11.86

Note: Low Voltage Motors (LVM) business is classified as Discontinued Operations and is therefore excluded
from the figures presented in the table.

Order Income increased by 16.5% in Q1 FY 2027. The corresponding quarter of the previous year
included a large order for signaling and train control technologies for the Mumbai-Ahmedabad High-
Speed Rail corridor. Excluding the impact of this order, Order Income growth was 43.9%. Digital
Industries received orders for automation solutions for solar cell manufacturing and across metals,

electronics, pharmaceuticals and water market segments. Smart Infrastructure continues to show
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very robust growth across grid modernization projects, data centres and commercial real estate. The

Mobility business showed good growth in the quarter in the Rolling Stock business.

Profitability was impacted due to volatility in commodity prices, foreign exchange and increase in

material costs. Mobility business benefited from a one-time gain of INR 39 crore.

During the quarter, Siemens Limited completed the sale of its LVM business for cash consideration
resulting in one-time provisional gain of INR 2,099 crore which is reported under gain from sale of

discontinued operations.

Sunil Mathur, Managing Director and Chief Executive Officer, Siemens Limited, said, “Domestic
demand continues to be strong during the quarter, with ordering by both the private and public
sectors. This was reflected in the Company’s strong New Order growth during the quarter, primarily
driven by Smart Infrastructure business. Our focus continues to be on profitable growth across all our

businesses.”

Contact for journalists:
Siemens Limited, Media Relations
Bijesh Kamath, phone: +91 22 6251 7000

E-mail: bijesh.kamath@siemens.com

Follow Siemens India on Twitter: www.twitter.com/siemensindia

Siemens Limited is a leading technology company focused on industry, infrastructure, and mobility. The company’s purpose is to create
technology to transform the everyday, for everyone. By combining the real and the digital worlds, Siemens empowers customers to
accelerate their digital and sustainability transformations, making factories more efficient, cities more livable, and transportation more
sustainable. A leader in industrial Al, Siemens leverages its deep domain know-how to apply Al — including generative Al — to real-world
applications, making Al accessible and impactful for customers across diverse industries. For everyone. Everywhere. Sustainably. Further

information is available on the Internet at www.siemens.com.

Forward-looking statements: “This document contains forward-looking statements based on beliefs of Siemens' management. The words
'anticipate’, ‘believe’, ‘estimate’, ‘forecast’, ‘expect’, ‘intend’, ‘plan’, ‘should’, and ‘project’ are used to identify forward looking statements.
Such statements reflect the company's current views with respect to the future events and are subject to risks and uncertainties. Many
factors could cause the actual result to be materially different, including, amongst others, changes in the general economic and business
conditions, changes in currency exchange rates and interest rates, introduction of competing products, lack of acceptance of new products
or services, and changes in business strategy. Actual results may vary materially from those projected here. Siemens does not intend to

assume any obligation to update these forward-looking statements.”
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